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AAA-rated insurance company, 188
A-B living trust, 209–212
Access class funds. See Alternative 

investment(s)
Accountant, as advisor, 56–58
Accounts receivable (AR), shielding, 99
Adjusted gross income (AGI), 175
Advanced leverage, 332, 352–353
Advanced strategies, 85–86
Advisor(s): 

accountant as, 56–58
asset protection attorney as, 58–59
avoiding pitfalls of, 68–76, 129–130
building a team of, 49–76
collaboration of, 74–75
estate planning attorney as, 59–60
financial planner as, 65–66
insurance professional as, 61–64
investment, 65
leveraging, 44–47
plan development and, 359
tax, 60–61, 191–193
value of, 51–55

Affluence. See also Affluent(s)
foundation of, 32–33
understanding and embracing, 3–25
using leverage to achieve, 27–48

Affluent American(s): 
Average Americans vs., 12, 21, 23–24
equity and, 39
mistakes to avoid when working with 

advisors, 68–76
Affluent(s): 

advice for, 16–20
categories of, 3–7
financial planning and, 47
FLPs and LLCs and, 107–116
international planning and, 

125–133

opportunities for, 15
risks and, 39
using secret investments of, 307–355

After-tax investment returns, 170, 341
“Age-Based Portfolio”, 187
AGI. See Adjusted gross income (AGI)
Alternative investment(s):

accredited investors and, 300–301
partial list of, 303–304
reasons for investing in, 301
risks for, 301–302
strategies, 302–305

American Rule of legal fees, 80–81
Americans for Long-Term Care Security’s 

report, 268
Annuity(ies): 

as exempt assets in states, 106
life, 275–277
trust, 180

Anti-alienation clause, in irrevocable trust, 
122–123

Asset allocation, 283
Asset protection, 13. See also Business 

protection; Divorce protection; Home 
protection

definition and importance of, 77–82
FLP and LLC and, 107–116
international planning and, 125–133
maximizing exempt assets and, 

101–106
myths of, 87–90
property and casualty insurance and, 

91–95
real estate and, 321–322
sliding scale of, 83–86
tools for, 120–123
using trust and, 117–124

Asset protection attorney, as advisor,
58–59
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Asset(s). See also Asset protection; Exempt 
assets; Leveraging assets

appreciated, sale of, 176
federal and state exempt, 84
giving assets away, 89–90
investment, 176
irrevocable trusts as protector of, 120–123
joint ownership of, 87–88
owned by spouse, 88
qualified for dreaded IRD treatment, 230

Asset segregation, using multiple entities, 
97–99

Average American(s): 
Affluent Americans vs., 12, 21, 23–24
asset protection of, 13
avoiding mistakes of advisors, 68–76
estate tax planning of, 13–14
federal income tax rates, 10–11
income of, 9–10, 11–12
investment choices of, 160
joint ownership and, 213–214
leveraging advisors, 44–45
opportunities for, 15
retirement plans and, 12–13, 

231–232

Banker, private, 67
Bankruptcy situation, 104
Beneficiary, definition of, 118
Benefits, partial, insurance policy and, 265
BOE. See Business overhead expense (BOE)
Bureau of Labor Statistics, 320
Business/corporate attorney, 67
Business overhead expense (BOE), 

265–266
Business owner, buy-sell agreement and, 

256–257
Business partner, disability of, 267
Business protection: 

asset segregation, 97–99
buy-sell agreement, 100
captive insurance companies and, 

148–153
importance of, 96–97

Buy-sell agreement: 
business owners and, 256, 257
coordinating, 258–259
definition and use of, 255–256

disability policies and, 257
family members and, 257
funding, 258
as legal contract, 100
Savvy Affluent and, 254

Capacity, 30–31
Capital Asset Pricing Model (CAPM), 

281–287
Capital gains, for tax purposes, 

161–162
CAPM. See Capital Asset Pricing Model 

(CAPM)
Captive insurance companies (CICs): 

for asset protection, 85
benefits of, 148–149
as risk management tool, 149–153

“Carryover basis,” 201–202
Case study(ies): 

building team of advisors, 70–71
estate preservation, 210–211, 212
FLP protection, 112
guaranteed income allows gifting, 

236
income taxes and LLC, 169
insurance coverage, 93
IRD and retirement plan, 230–231
leaving a business and stretch IRA, 

232–233
premature death of business partners, 

255
real estate leverage, 316–317
setting up FLP to own mutual funds, 

221–222, 223–224
use of CIC, 150, 151
using trust to protect home, 144–145
using trust to shield wealth, 123

Cash value life insurance, 167, 182, 341–347, 
350, 352

Census Bureau Current Population Survey, 
35

Center for Long Term Care Financing, 239
Certified Public Accountant (CPA), 56–58
Changes, plans and, 362
Charging order, limitations of, 110–113
“Charitable intent,” 174
Charitable lead trust (CLT), 179–180
Charitable planners, 67
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Charitable planning: 
charitable giving scenarios, 176–177
charitable lead trust, 179–180
charitable remainder trust, 177–178, 

242–245
direct gifts, 174–175
of estate, 242–245
indirect gifts, 174–175

Charitable remainder trust (CRT), 177–178, 
242–245

Children: 
educational funding for, 181–190
protecting from divorce, 145–146
of Savvy Affluent, 181

CICs. See Captive insurance companies 
(CICs)

Claims, property and casualty insurance 
and, 94

CLT. See Charitable lead trust (CLT)
Common sense, 21–22
Community assets, 88
Community property states, 141
Conflict of interest, exempt assets and, 

102–103
Control, in probate, 205
Cost: 

of nursing home care, 239–240, 268
of probate, 204–205

Coverdell Plans, 182, 185
CPA. See Certified Public Accountant (CPA)
CRT. See Charitable remainder trust (CRT)
Currency exchange rates, real estate market 

and, 315
Current Population Survey (CPS), 9

Death benefit, life insurance leverage and, 
332–334

Death of business partner: 
buy-sell agreement and, 255–257
coordinated team in, 258–259
expecting, 253–255
funding buy-sell agreement in, 258

Death of family member: 
estate preservation in, 251–252
income protection in, 250–251
types of unforeseen death, 249–250

Death risk, in tenancy by the entirety, 135
Debt, other people’s money and, 38

Debt shield, 86, 137–138
Defined benefit plans, 166
Defined contribution plans, 166
Delays of probate, 204
Demographics: 

of Average American, 9
income, media source and type by, 17, 18

Direct gifts, 174–175
Disability: 

of business partner, 267
buy-sell agreement and, 259
insurance coverage for, 262–263
long-term, 262
need for insurance in, 261–262
policy of insurance, 263–267
protecting income from, 261

Disability income insurance, 62, 277
Disability policy, buy-sell agreement 

and, 257
Disinheritance risk, joint ownership and, 

213–215
Diversification of investments, 283
Dividends, paying interest on loan 

with, 353
Divorce Magazine, 140
Divorce protection: 

children and, 145–146
finances and, 140–142
irrevocable spendthrift trusts and, 

144–145
prenuptial agreement and, 143–144
tenancy by the entirety and, 135

Dollar value, real estate, market and, 
313–314

Domestic legal tools, 85
Dot-com, end of, 312, 314
Double probate, 205–206
Dying “interstate,” 203

EA. See Enrolled agent (EA)
Education, leveraging, 35
Educational planning: 

comparing plans, 182–183
529 college saving plan, 185–188
introduction to, 181
life insurance as an investment, 188–189
tax-efficient college investment options, 

182
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Education IRAs, 181, 185
Efficiency, leverage and, 31
Effort, leverage of, 33, 34–36
EIUL. See Equity-indexed universal life 

insurance (EIUL)
Employee(s): 

leveraging, 42–44
pros and cons as, 11–12

Endowment funds, 304
English Partnership Act of 1890, 113
Enhanced debt shield, 138
Enrolled agent (EA), 56–58
EPLPs. See Estate planning life insurance 

policies (EPLPs)
Equitable distribution states, 141–142
Equity: 

home, debt shield and, 137–138
other people’s money and, 39

Equity-indexed universal life insurance 
(EIUL), 329–330, 348

Estate, preservation of, 195–245, 251–252
Estate planning: 

charitable, 242–245
charitable planning and, 176–177
FLPs/LLCs and, 220–223
life insurance leverage and, 334–335
life insurance policies, 216–224
long-term care insurance and, 238
wills and living trusts and, 203–208

Estate planning attorney, as advisor, 59–60, 
201

Estate planning life insurance policies 
(EPLPs), 216–218

Estate tax(es), 163, 200. See also Estate tax 
repeal

on assets, FLPs/LLCs and, 222
stretch IRAs and, 232–233

Estate tax phaseout, 14
Estate tax planning, Average American and, 

13–14
Estate tax repeal:

evaporation of, 198–200
hidden tax hikes within, 200–202
temporary, 197–198

Exclusion ratio, 276–277
Exempt assets: 

conflict of interest and, 102–103

federally, 84, 103–104
as protection tool, 101–102
state, 84, 104–106

Experts: 
hiring, 73–74
leveraging, 44

Family(ies): 
as advisors, 68–69
assets owned by spouse, 88
long-term care needs for, 268–273

Family limited partnerships (FLPs), 85
as asset protector, 107
case study using, 114–116
charging order limitations, 110–113
estate planning and, 220–223
maximizing protection of, 113–114
for protecting primary residence, 

135–137
reducing taxes with, 168–169
valuation discounting using, 222–224
vs. limited liability companies, 

107–110
Family trust. See also Living trust

asset protection and, 90
Federal income tax rates, of Average 

American, 10–11
Federally exempt assets, 84, 103–104
Fees. See also Legal fees

accounting, exempt assets and, 102
of load and no-load mutual funds, 298

Financial challenges: 
of wealthy families, 4
of working affluent, 4

Financial disasters: 
avoiding, 247–277
retirement and, 274–277

Financial leverage:
as foundation of affluence, 32–33
types of, 33

Financial planner, as advisor, 65–67
Financial planning: 

long-term care insurance and, 238
managing, 305

Financial stability, insurance companies 
and, 266

First Wives Club (movie), 141
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529 college saving plans, 182
basics of, 185–187
shortfalls of, 187–188

The Founders Group, 53
Frauds, 128–129
Friends, as advisors, 68–69
Front-end load fund, 298
Funding: 

buy-sell agreement, 258
the living trust, 118–119,

 206–207

Gates, Bill, 40, 44
Gifts: 

annual, 235
direct, 174–175
indirect, 175–176
irrevocable, accessing, 219
onetime, 234–235
tax rates, 199

Government, long-term care and, 270
Government’s will, 203–204
Grantor, definition of, 117

Hand, Learned, 155, 231
Hard work, leveraging, 34–35
Harry Potter, 40
Hedge against inflation, 320–321
Hedge funds. See Alternative 

investment(s)
Heirs, life annuity and, 276
“Hide the ball” strategy, 128
Hiring: 

experts, 73–74
the right team, 359
yes-men and women, 72

Home protection: 
debt shield and, 137–138
LLCs/FLPs and, 135–137
state homestead law and, 134
tax benefits, 322–324
tenancy by the entirety, 135

Homestead law, home protection and, 105

ILIT. See Irrevocable life insurance trust 
(ILIT)

Ill-advise, warning signs of, 75–76

IMAs. See Individually managed accounts 
(IMAs)

Income. See also Retirement income
from annuity, 276
of Average Americans, 9–10, 11–12
demographics, media source and, 17, 18
guaranteed, 235
protecting from disability, 261
protection of, 250–251
tax-free, 276–277
of working affluent, 4, 9

Income in respect of a decedent (IRD), 
157, 202

basics of, 229–230
tax revenue and, 163–164

Income tax, 157–159, 226
Incompetence, tax advisors and, 191
Indirect gifts, 175–176
Individually managed accounts (IMAs):

cost of, 295, 298–299
explanation of, 293–295
as investment program, 292
vs. mutual funds, 296–297

Individual retirement accounts/qualified 
retirement plans, 104–105

Inflation: 
hedge against, 319, 320–321
value of dollar and, 289–290

Insurance. See also Insurance applications; 
Insurance policy

Affluent and, 89
asset protection and, 89
coverage for disability, 262–263
for disability policy, 263–266
long-term care, 171–173

Insurance applications: 
ultimate college savings tool, 

350–351
unlimited after-tax retirement plan, 

349–350
Insurance policy: 

foreign, owning, 132–133
for funding business transaction, 258
in property and casualty insurance, 

93–94
Insurance proceeds, strategies for 

maximizing, 216–218
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Insurance professional, as advisor, 61–64
Intellectual property, leveraging, 37, 

40–41
Internal Revenue Code (IRC), 155
International planning: 

pitfalls to avoid in, 127–129
use of, 125–126
users of, 126

International trusts, 132–133
Inter vivos trust, 119
Investment. See also Alternative 

investment(s); Investment efficiency
in any unregistered security, 303
assets, 176
diversification of, 283
international planning and, 126–127
life insurance as, 188–189
planning for inflation and, 290
taxes on, 160–163
using tax-efficient, 169–170
wise, 279–305

Investment advisor, 65
Investment efficiency: 

financial planning and, 305
need for, 309–310

Investors: 
accredited, 300–301
investment horizons of, 285
real estate benefits to, 319–324
risk and expected returns and, 

286–287
taxes and, 284–285

IRA: 
avoiding 70 percent tax trap of, 225–237
stretch, 232–234

IRC. See Internal Revenue Code (IRC)
IRD. See Income in respect of a decedent 

(IRD)
Irrevocable gifts, accessing, 219
Irrevocable life insurance trust (ILIT), 

218–219, 235, 334
Irrevocable trust, 119, 120–123, 144

Joint ownership: 
assets in, probate and, 215
dangers of, 213–214
negative side effects of, 214–215

Joint risk, in tenancy by the entirety, 135

“Lack of marketability discount,” 223
“The Law of 72,” 170
Lawsuit(s): 

explosion, 79–80
FLPs and, 85

Leaseback with LLC, 99–100
Legal fees: 

American rule of, 80–81
exempt assets and, 102

Legal system, people abuse of, 81–82
Legal tools, domestic, 85
Leverage. See also Financial leverage; 

Leveraging assets; Leveraging effort  
achieving affluence by using, 27–48
advanced, 332, 352–353
alternative investments and, 302
definitions of, 29–30
efficient investment utilization of, 

310
financial planning and, 305
importance of, 30
life insurance, 332–336
limitations of, 30–31
real estate, 316–318

Leveraging advisors, 44–47
Leveraging assets: 

of intellectual property, 40–41
of other people’s money, 38–39
of your own money, 37–38

Leveraging effort: 
as capacity problem, 34–35
education and, 35
overcoming barriers of capacity, 36
as type of financial leverage, 33

Leveraging employees, 42–44
Liability risk, in tenancy by the entirety, 

135
Life annuities, 275–277
Life insurance, 62. See also Life insurance 

leverage applications
as an investment, 188–189
applications of leverage, 332–336
categories of, 325–331
characteristics of, 337–339
laws protecting, 105–106
mutual funds vs., 237, 340–348
owning policy of, 132–133
for preserving estate, 251

bindex.indd   370bindex.indd   370 2/27/08   12:39:46 PM2/27/08   12:39:46 PM

htt
p:/

/w
ww.pb

oo
ks

ho
p.c

om



 Index 371

private placement variable universal, 
330–331

use for wealth replacement, 178–179
vs. buying term and investing the 

difference, 340–348
Life insurance leverage applications: 

death benefit, 332–334
estate planning, 334–335
tax-free accumulation, 335–336

Limited liability company (LLC): 
as asset protector, 110
asset segregation, 98–99
case study using, 114–116
charging order limitations, 110–113
estate planning and, 220–223
family limited partnerships vs., 

107–110
international, 131–132
maximizing protection of, 113–114
for protecting primary residence, 

135–137
reducing taxes with, 168–169
valuation discounting using, 222–224

Liquidate and leverage (L&L) strategy, 
234–235

Living trust: 
A-B, 209–212
asset protection and, 90
benefits of, 123–124
as foundation to estate plan, 203
illusory asset protection, 119–120
need for, 204–206
probate and, 215
as problem-solver, 206–208

LLC. See Limited liability company (LLC)
L&L strategy. See Liquidate and leverage 

(L&L) strategy
Load mutual funds, 293, 296–297
Loan, Annuity, and Life Insurance Triple 

Play, 354–355
Loan funds, 137–138
Local teams, as advisors, 69
Long-term capital gain, 161
Long-term care insurance (LTCI): 

coverage of, 269
explanation of, 62
failing to secure, 269–270
need for, 239–240, 269

reducing taxes and, 171–173
for retirement income protection, 

272–273, 277
role in financial and estate plan, 238
types of policies, 270–272

Long-term disability (LTD), 262
Loving trust. See Living trust
LTCI. See Long-term care insurance 

(LTCI)
Lucas, George, 40, 44

Machiavellian concept, 279
Manager selection risk, alternative 

investments and, 302
Managing complexity, advisors and, 52–53
Market risk, of Capital Asset Pricing Model, 

282
Markowitz, Harry, 281
McDonald’s, 40
MD Salaries, 5, 35
MEC. See Modified endowment contract 

(MEC)
Media business, 19–20
Media source, by income demographics, 

17, 18
Medicaid attorney, 67
Medical costs protection, 238–240
“Medicare spend-down,” 173
Microsoft Corporation, 40
Miller, Merton, 281
Minimum required distributions (MRD), 

226–227
Modern Portfolio Theory (MPT), 281–283, 

284
Modified endowment contract (MEC), 338
Money: 

buying insurance with other people’s 
money, 352–353

investment in business and real estate, 
315

leveraging, 37–38
in retirement, 274–280

MPT. See Modern Portfolio Theory (MPT)
MRD. See Minimum required distributions 

(MRD)
Multidisciplinary skills, tax advisors 

and, 192
Multigenerational planning, 133
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Mutual funds:
explanation of, 293
individually managed accounts vs., 

296–297
as investment program, 292
life insurance outperforms, 

340–348
load, 293, 296–297
no-load, 293, 296–297
taxes and, 289, 291, 295
vs. life insurance, 237, 340–348

National Safety Council, 249
Net worth, of wealthy families, 4
Nevis LLC, 131–132
Nobel Prize-winning investment theory, 

281–287
No-load mutual funds, 293, 296–297
“Nominal return,” 290
Non-community property states. See 

Equitable distribution states
Non-entity approach, 127–128
“Normalizing,” 341
Nursing home care: 

average annual cost of, 239–240
average stay in, 268
cost around-the-clock of, 268

O’Dell Group (TOG), 295
O’Dell Jarvis Mandell, 62
Offshore planning strategies, 

127–131
Open-end mutual fund, 298
Opinion, second, advisors and, 71–72
OPM. See Other people’s money 

(OPM)
Option trading, 303
Orman, Suze, 22
Other people’s money (OPM), leveraging, 

37, 38–39, 352–353
Ownership, exempt assets and, 

102

P&C insurance. See Property and casualty 
(P&C) insurance

Pension, avoiding 70 percent tax trap of, 
225–237

Pension insurance purchase strategy, 236

People: 
abuse of legal system, 81–82
leveraging, 42–48
long-term care insurance and, 270
relationship between, 46–47

Planners, charitable, 67
Planning. See also Estate planning; Financial 

planning; International planning
charitable, 174–180
divorce, 140
educational, 181–190
for inflation, investment and, 290
multigenerational, 133
need and categories of, 52
for success, 357–364

“Pour-over will,” 204
PPVUL. See Private placement variable 

universal life insurance (PPVUL)
Premarital agreement, 143–144
Prenuptial agreement. See Premarital 

agreement
Prepaid Tuition Plans, 182
Privacy, probate and, 205
“Private charities,” 174
Private placement life insurance (PPLI). See 

Private placement variable universal life 
insurance (PPVUL)

Private placement variable universal life 
insurance (PPVUL), 330–331

Probate, 119
assets owned by FLP/LLC and, 220
definition of, 204
delays of, 204
double, 205–206
ownership and, 215
pitfalls of, 204–205

Professional liability insurance, 92–93
Profit-sharing plan (PSP), 236
Property and casualty (P&C) insurance:

explanation of, 62–63, 91–92
limitations of, 93–94
managing limitations of, 94–95
uses of, 92–93

“Property and liability” insurance. See 
Property and casualty (P&C) insurance

Protection: 
exempt assets and, 102
of primary residence, 108
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PSP. See Profit-sharing plan (PSP)
“Public charities,” 174–175

QPRT. See Qualified Personal Residence 
Trust (QPRT)

QRPs. See Qualified retirement plans (QRPs)
Qualified Personal Residence Trust (QPRT), 

136
Qualified plans, maximizing, 166
Qualified retirement plans (QRPs). See also 

Retirement planning
federal law and, 103–104
state protection, 104–106

Real estate:
benefit of asset protection, 321
definition of, 312
dollar value and, 313–314
hedge against inflation, 320–321
leverage, 316–318
market development, 312–313
as retirement income, 322
stimulating investment in, 315
tax benefits of, 322–324

Real estate and equipment (RE), operating 
business and, 98–99

Real estate attorney, 67
Real estate investor, profits of, 286
Real estate leverage, 316–318
Regulation, alternative investments and, 

301–302
Retirement. See also Retirement income; 

Retirement planning
about, 274–275
life annuities and, 275–277

Retirement income:
LTCI for protecting, 272–273
real estate and, 322

Retirement planning. See also Qualified 
retirement plans (QRPs)

of the Affluent, 165–167
Average American and, 12–13, 231–232
mutual funds vs. life insurance, 237
need of funds in retirement, 228–229
taxes and, 225–228, 229–231

Revocable trust, 119, 120
Revocable trust asset, 90
Reward vs. risk, 282–283

Risk management tool, captive insurance 
companies as, 149–153

Risk(s):
to the Affluent, 39, 140–147
for alternative investment, 301–302
of Capital Asset Pricing Model, 282
disinheritance, 213–215
investors and, 286–287
market or systematic, 282
specific, 282
in tenancy by the entirety, 135
vs. reward, 282–283

Roth IRA, 350

The Sacramento Bee, 82
Savvy Affluent(s), 3 , 5–7, 24

advisors and, 44–46, 54–55, 56–67
children of, 181
death and, 249–252, 254–259
estate planning and, 195–196
individually managed accounts and, 

293–299
insurance professionals and, 63–64
leverage and, 30–31
“pour-over will,” 204
property and casualty insurance and, 

92–95
score of, 84
state exemption leveraging and, 

104–106
taxes and, 155–156

Scams, 128–129
SEC. See U. S. Securities and Exchange 

Commission (SEC)
“Second-to-die” policy, 219
70 percent tax trap of pensions, avoiding, 

225–237
“Shallow Pockets” policies, 150
Sharpe, William, 281
Short-selling securities, 302–303
Short-term capital gain, 161
Sliding scale of asset protection, 83–86
Specific risk, of Capital Asset Pricing Model, 

282
Spendthrift clause, in irrevocable trust, 122
“Sponge tax,” 200
Star Wars, 40
State exempt assets, 84, 104–106

bindex.indd   373bindex.indd   373 2/27/08   12:39:47 PM2/27/08   12:39:47 PM

htt
p:/

/w
ww.pb

oo
ks

ho
p.c

om



374 Index

State homestead law, 134
State inheritance taxes, 201
Stewart’s Mutual Funds (case study), 

221–222, 223–224
Strategy(ies): 

advanced, 85–86
alternative investment, 302–304
annuity and insurance, 275
liquidate and leverage, 234–235
pension insurance purchase, 236
stretch IRAs, 232–234

Strazzeri, Joe, 54
Stretch IRAs, 232–234
Success, planning for, 357–364
Super Affluent(s), 3

about, 5
contribution to retirement plans, 228
leveraging advisors and, 44
real estate and, 312–313
tax deduction and deferral for, 227
use of estate planning attorneys, 59

“Survivorship” policy, 219
Systematic risk, of Capital Asset Pricing 

Model, 282

Tax advisor, 191–193
Tax attorney, as advisor, 60–61
Tax-deductible contributions, 186
Tax-deductible retirement vehicles, 166
Tax deductions, investing in real estate and, 

323
Tax deferral, investing in real estate and, 323
Tax-efficient college investment options, 182
Tax-efficient investments, using, 169–170
Taxes, 11, 155–156. See also Estate tax(es)

benefits of, 276, 322–324
estate, 163
federal income for family, 158
FLPs/LLCs and, 168–169
gift, 180
income, 157–160, 163–164
investments, 160–163
investors and, 284–285
mutual funds and, 289
real estate and, 322–324
retirement plans and, 225–228
stretch IRAs and, 233–234

Tax evasion, 128

Tax-free accumulation, leveraging, 335–336
Tax planning, international planning and, 

126
Tax Repeal Act, 197
Tax trap of pension and IRAs, avoiding, 

225–237
TBE. See Tenancy by the entirety (TBE)
Team of advisors, working with, 53–54
Technology, planning for success and, 361
Temporary Estate Tax Repeal, 197
Tenancy by the entirety (TBE), 135
Term life insurance, 325–326
Testamentary trust, 119
“Time value of money,” 289
Traditional LTCI policies, 271
Transfer of assets, 89––90
Transparency, alternative investments and, 

302
Trump, Donald, 38–40
Trustee, definition of, 118
Trust(s). See also Living trust

definitions and classifications of, 117–119
international, 132–133
irrevocable, 120–123

Turnover for portfolio turnover, 289

U. S. Census Bureau: 
earning of Average American, 9
Statistical Abstract, 249

U. S. Health Care Administration, 268
U. S. inflation, historical, 320
U. S. Securities and Exchange Commission 

(SEC), 126
UGMA. See Uniform Gift to Minors Act 

(UGMA)
Ultimate college savings tool, 350–351
Ultimate leverage tool, leveraging, 

352–355
Umbrella liability policy, 92
UMD. See Unlimited marital deduction 

(UMD)
Unified tax credit (UTC), 209–211
Uniform Act, 110
Uniform Gift to Minors Act (UGMA), 

182, 187
Uniform Limited Liability Company 

Act, 113
Uniform Limited Partnership Act, 113
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Uniform Transfers to Minors Act (UTMA), 
182

Universal life insurance, 271–272, 327
Unlimited after-tax retirement plan, 

349–450
Unlimited marital deduction (UMD), 

209–211
Unregistered security, investing 

in, 303
USA Today, 35
UTC. See Unified tax credit (UTC)
UTMA. See Uniform Transfers to Minors Act 

(UTMA)

Variable life insurance (VL), 328
Variable universal life insurance (VULI), 

328–329, 348
Vexations Litigant Act, 81
VL. See Variable life insurance (VL)
VULI. See Variable universal life insurance 

(VULI)

Wall Street Journal, 228
Wealth Protection: Build & Preserve Financial 

Fortress (Jarvis & Mandell), 19

Wealth replacement, using life insurance for, 
178–179

“Wealth replacement trust,” 178
Wealthy families, 3

customized planning and, 24
definition of, 4–5
divorce and, 140
score of, 84

Whole life insurance (WL), 326–327
Will(s): 

government’s, 203–204
need for, 204–206

WL. See Whole life insurance (WL)
Women, hiring, 72
Woody and Marge are protected by their 

FLPs, 112
Working Affluent, 3, 181

about, 4
income tax in retirement, 226
participation in retirement 

plans, 231
tax deduction and deferral, 227
wealthy family and, 4–5

Yes-men, hiring, 72
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