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California Closet Company, 

168–169
Capacity (income ratios), 48–50
Capital gains tax, 286–287
Capital gains, 293–294
Capitalization rates, 83–85
Cash fl ows, 5, 8
Cash-out refi nance, 10
Cash reserves, 50–51
Casualty clause, 212–213
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Cheerleader for property, 18
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Closing costs, 213–214
Closing date, 214
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Commercial leases, 320–322
Commercial properties, 318–320
Community action, 177–178
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Competency, 54
Concessions, 206, 215
Condo conversion, 195–196
Constructive eviction, 252
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Cost approach, 71–75
Cost-plus pricing, 181
Counteroffer, 206
Craig Wilson, 229–236
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167–172, 229–236
Creative class, 314–315
Creative fi nance, 22, 37–45
Creative improvements, 166

Credibility vs. creativity, 25
Credit cards, 41, 288–289
Credit counseling, 132
Credit score, 48
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Default clauses, 219–221
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Distressed owners, 113–114
Diversifi cation, 18
Dividend yields, xxvii
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Downsizing, 39–40
Dubai, 19, 74, 102
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Dumb leverage, 21 
Duration of tenancy, 247

E
Earnest money, 194, 210–211 
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Emerging growth areas, 314–315
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Entrepreneurial investors, 78 
Environmental hazards, 175, 218 
Estate sales, 158
Evictions, 265–266
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Exclusive right to sell, 283

F
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FHA/HUD loan limits, 36 
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Florida, Richard, 314, 315
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Get-rich-quick gurus, 22
Grabber headline, 273
Graham, Ben, xxiii
Grass-is-greener sellers, 114–115
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192–193
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HUD homes, 150–153
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Improvement budget, 181–183
Income approach, 80–85  
Investment plan, xxvii–xxviii
Infl ation risk, 3
Infl ation, 2–5
Installment sale, 294–295
Instant equity, 164
Intelligent Investor, xxiii
Investment value, 69
Investors, xxvi, 19, 31
Irrational exuberance, xxiv, 4
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Joint and several liability, 247
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Kitchen design, 235
Know yourself, 227–229

L
Land contract, 42–43
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266–267
Land use law, 69, 106–107, 183–184
Las Vegas, xxiv, 74
Late fees, 250
Lease option benefi ts, 188–191
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Lease option sandwich, 191–192
Lease option, 187–188
Lease purchase, 193–194
Lease, standard, 243
Leases, 214–216, 320–322
Leases (NNN), 322–323
Legalisms, 244
Leverage, 5–7, 26–29, 37, 92–93
Leveraged gains, 5–7 
Liar’s loans, 54
Lienholders, 140
Limited liability Company (LLC), 
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Liquidated damages, 220
Listing contracts, 282–284
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Loan assumptions, 132, 155
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Long-term vs. short-term 

investing, xxvi
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Lot value, 73
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Market information, 232–233
Market risk, xxv
Market strategy, 12–13, 
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Market value assumptions, 57–58
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Market value, 57–58
Master lease, 198–200
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Microsoft, 100
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Mortgage interest deductions, 
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Natural light, 171
Negotiation styles, 203–204
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Nonperforming loans, 330–331
Nonrecourse loans, 53
Nothing Down, 22
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Odors, 252
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Operating expenses, 236
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Out-of-area investing, 312–313, 
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Overbuilding, 74–75
Overimprovements, 179–180
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Paper money, 8
Paradox of risk, 85–86
Parking, 256
Passive loss rules, 292
Payment shock, 130
Personal property, 209–210, 249
Pizzazz, 168
Pledged assets, 53
Plottage value, 16
Preforeclosure, 130
Price growth, 98, 101
Price vs. terms, 24–25
Pride of ownership, 168
Pride of place, 107
Probate sales, 158
Prodigious accumulators of Wealth 

(PAWs), 40
Profi t possibilities, xxvi–xxvii, 
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Property description, 248–249
Property improvements, 70–71
Property insurance, 237–240
Property management, 313–314, 319
Property managers, 266–267 
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Property taxes, 306–308
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Purchase contract, 207–221 

Q
Qualifying ratios, 48–50
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Refi nance, 9–11
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100–102
Rent or own, 7
Rental trends, 107–108
REO Realtors, 149–150
REOs, 129–130, 147, 148–149
Repair clause, 256–257
Replacement costs, 71–72
Replacement reserves, 82
Representations, 218–219, 261
Research, 166
Resolution Trust Corporation (RTC), 

xxiii, 147
Retirement areas, 316–317
Right time, right place, 315,

 335–336
Risk, xxiii, 29
Risks and rewards, 32–33, 146
Risks, perceived, 274–275
Rules and regulations, 183–184, 257

S
Safe Homes, Safe 

Neighborhoods, 177
Sales commissions, 283
Sales trends, 107–108
Schedule E, 300–301
Second mortgages, 38–39
Secure future, xxviii
Security deposits, 215, 254–255
Self-storage, 323–324
Seller carryback, 38–39
Seller disclosures, 123, 124–126, 152
Seller ignorance, 116–117
Selling message, 272–276
Settlement expenses, 213–214
Sheets, Carlton, 22
Shiller, Robert, 4
Short sale, 114, 131–132, 331
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Short-term forecasting, xxvi
Short-term prices, xxvi
Siegel, Jeremy, 1, 18
Signature loans, 41
Site characteristics, 69–70, 208
Sleeping sellers, 119
Social Media, 118
Sources of returns, xxvi–xxvii, 

2–18
South Beach, 176
Space usage, 168–169
Specifi c performance, 220–221
Speculator, 31, 163
Speculative behavior, 338 
Square footage, 70–71
Stage-of-life sellers, 115–116
Standard contract, 207–208
Standard lease, 243
Stocks for the Long Run, 1
Stock prices vs. CPI, 6
Stocks for retirement, 1
Stocks vs. property, 19
Stop Living Rich, 40
Subdividing, 15
Subject property, 68
Subject to purchase, 132
Subprime, 38
Sublet, 253
Substitutes (competition), 274
Sweat equity, 43–44, 166

T
Tax audit, 303–305
Tax/services ratio, 105
Tax complexity, 285–286
Tax credits, 301–302
Tax deeds, 327–328
Tax liens, 327–328
Tax shelter, 17, 291
Tax-free exchange, 296–300
Tenancy period, 247–248
Tenant “improvements,” 251

Tenant insurance, 253
Tenants in common, 196–198
Tenants’ rights, 263–265
Tenant turnover, 180
Testers, 264–265
The Federalist, 285
The Intelligent Investor, xxiii
The Rise of the Creative Class, 314
The Theory of Investment Value, 30
Title, 211–212
Transport routes, 104
Triple net (NNN) leases, 

322–323
Trump, Donald, 14, 181
Turning points, xxv
Turnkey deals, 318

U
Undermamaged properties, 

226–227
Undervalued neighborhoods/

cities, 101
Underwriting standards, 46–55, 

59–60
Unique selling proposition (USP), 

269–272
University of Florida, 108

V
VA REOs, 153–155

U
Usable space, 168–169

V
Vacant houses, 139–140
Vacation homes, tax break, 

287–288
Value Investing in Real Estate, xxiv
Vancouver, 73, 98
Views, 169–171
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W
Walt Disney Company, 16
Wealth without work, 337, 338 
Wear and tear, 257–258
Who’s Your City?, 314
Williams, John Burr, 30 
Windows, sound and security, 

171–172
Winning the Loser’s Game, 1
Winning value proposition (WVP), 

270–272

Win-win negotiating, 204–206, 
244–245

Woodpecker Haven, 
165–166

Word of mouth, 278
Wraparound fi nance, 10, 

40–41

Z
Zoning permits, 16, 327
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