
289
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  Acceleration clause, 38, 40–41
Accountants, 87
Accounting records, 79
Adjustable rate mortgages (ARMs), 

190
Aggregators, 232
Alabama, 266
Alaska, 266
Alcoholics, 176
Amateur mistakes, 263
A-Plus (Automated Property Loss 

Underwriting System), 147
Appraisal web sites, 281
Appraised value, 160, 161–162
Appraisers, 85–86, 145
Appreciation, 246
Arizona, 266
Arkansas, 266
Assessment value, 161–162
Assets, sale of, 64, 72
Assignment of purchase agreement, 

260
Assistants, hiring, 80
Attorneys:

for closing, 223
for drafting purchase agreements, 

205–206
finding, 205–206
negotiating with, 185–187
seller’s, 203
working with, 86, 108

Auctions, 6, 26–27
Auto expense records, 79
Automated valuation module 

(AVM), 199

Bankruptcy, 43
Bankruptcy notices, 106
Barager, Mark, 84, 199
Beneficiary, 35
Bid adjustment, 6
Bill collectors, 114
Borrower authorization form, 

133, 134, 136
Borrower’s right to reinstate, 38, 

39–40

Brinkman, Jay, 9
Broker participation agreement, 255
Broker price opinion (BPO), 

197–198, 199
Budget, for renovations, 237
Builders, 231
Builder’s liens, 179
Building permits, 242
Building records search, 145
Business cards, 77
Business entities, forming legal, 

80–81
Business entity filings, 143
Business expenses, 79
Buyers, finding qualified, 257–258

California, 9, 33, 55, 267
Call capture system, 77–78, 111
Capital gains, 246
Carpet cleaning and replacement, 

234–235
Carrying costs, 167–168, 252
Cash:

for down payment, 71–72
to owner prior to closing, 215
raising, 63–64

Cash flow, from rental properties, 
245

Cashier’s check, 26
C corporations, 81
Checking accounts, 79
Child support liens, 179
Classified ads, 105–106, 110, 257
Closing:

after the, 225–226
additional charges at, 220–221
checklist, 224
preparation for, 219–222
process, 223
scheduling, 216

C.L.U.E. (Comprehensive Loss 
Underwriting Exchange), 
147

Collection, 5
Collusion, 26
Colorado, 267

Color schemes, 235
Commercial loans, 37
Communication skills, 113
Community property laws, 217
Comparable sales, 145, 161, 162, 

251–252
Comparative Market Analysis 

(CMA), 251–252
Compromise Sale, 201–202
Conforming loans, 61
Connecticut, 267
Consensual liens, 178
Constructive debt, 63
Contacts, managing, 78–79
Contingency clauses, 204–205
Contingency plans, 69
Contractors:

completion of job by, 
242–243

estimates from, 239, 240
hiring, 239–240
lien wavers from, 243
as potential buyer, 231
quality control, 242
supervision of, 241
working with, 89, 165–167
work schedules, 241

Conventional loans, 36, 61, 65
Cooling off period, 6
Corporations, 80–81
Cost of living increases, 33
Costs:

estimating, of repairs and 
renovations, 165–167, 
237, 239

holding, 167–168, 252
replacement, 161, 164

County records, 140, 143–144
Court records, 143
Credit cards, 64, 72
Credit checks, 249
Credit rating, 70, 71, 198
Credit reports, 70
Crime statistics, 146, 283
Cummings, Giff, 198
Curbside assessment, 46
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290 INDEX

Deals:
closing, 219–226
protection of, 215–218

Death, 33
Death records, 143
Debt, 63
Debt relief, 175
Debt-to-income (DTI) ratios, 8, 71
Deed in lieu of foreclosure, 43
Deeds of trust, 35
Default notice, 5, 93–94, 97–100
Deficiency judgment, 190
Delaware, 267
Delinquent loans, handling of, 

101–102
Demographic information, 146, 

282–283
Department of Agriculture, 37, 62
Depreciation tax deduction, 245
Destructive debt, 63
Dignity, 173
Direct mail, 113–122
Disclosure of voluntary action, 212
Distressed owners, attracting, 

110–111
Divorce, 32, 106–107, 175, 217
Document errors, 219–220
Down markets, 31–34
Down payments, 71–72
Drug addicts, 176
Due diligence, 127
Due diligence checklist, 140–142
Due-on-sale clause, 38–39, 65–67

Economic conditions, 7
Economic-driven trends, 34
Emergency funds, 69
Environmental inspection, 156–157
Environmental problems, 27
Environmental resources, 282
Equifax, 70
Equitable liens, 147
Equity, calculating, 136, 138
Equity partners, 68
Equity skimming, 58
Equity value, 160
Escrow agents, 223
Estoppel, 133
Estoppel letters, 133, 134–135, 137
Eviction, 6
Experian, 70
Exterior inspection, 153, 154

Failure, reasons for, 23
Fair Housing Act, 247, 249
Fannie Mae, 36, 61, 63
FDA loans, 36, 62
Federal Housing Administration 

(FDA), 36, 62, 186
Federal liens, 179, 180

Federal National Mortgage 
Association (FNMA), 63. 
See also Fannie Mae

FHA loans, 65, 186, 201
FHA Loss Mitigation Program, 201
Financial abilities, 69–70
Financial foundation, building your, 

70–71
Financial information, on 

homeowner, 130
Financing:

assuming loans, 65–67
down payments, 71–72
loan types, 61–63
partners and other investors, 67–68
personal credit, 70
raising cash, 63–64
seller, 258–259
solutions for, 61–73

First-time homeowners, 
overextended, 8

Flakes, 176
Flipping, 229–232
Flood zone search, 146
Florida, 9, 33, 267–268
Forbearance, 42
Foreclosure actions:

judicial process, 41
nonjudicial process, 42

Foreclosure auctions, 6, 26–27
Foreclosure investing. See 

Pre-foreclosure investing
Foreclosure laws, state, 49–55
Foreclosure notices:

accessing, 100
finding, 108–109
publication of, 95, 97, 100

Foreclosure process:
beginning of, 101–102
determining stage of, 45–46
state guidelines, 51–52, 265–278
state laws on, 42
steps in, 4–6
stopping, 42–43
timelines, state-by-state, 53–54

Foreclosure properties:
financing, 61–73
researching, 45–48

Foreclosure reporting services, 101
Foreclosures:

defined, 3–4
getting started in, 9–11
market for, 6–7
number of, 9
phases of, 25–28
reasons for, 7–9, 32–34

Foreclosure scams, 57–58
Foreclosure statistics, 32–33
Foreclosure tracking worksheet, 

97, 99

Foreclosure web sites, 107, 279
401(k) plans, 72
Fraud, 57–58
Freddie Mac, 36, 61, 63
Full coverage search, 144

General contractors, 89
General partnerships, 81
Georgia, 268
Goals:

achieving, 18–20
long-term, 18
setting, 15–18
short-term, 16
time management, 18–19

Government loans, 64
Grants, 64
Gray, Russell, 187
Guerra, Richard, 201

Handymen, 239
Hard money, 37, 64
Hardship letters, 194
Hawaii, 269
Health issues, 27, 32
Helms, Robert, 138, 199
Holding costs, 167–168, 252
Home inspectors, 89, 157
Home office, setting up, 79
Homeowners:

contacting, 113–122
dealing with, 29
distressed, 110–111
helping, 123, 125
information on, 128–130
interactions with, 122–125
meetings with, 127–128
negotiating with, 171–176
purchase by previous, 230

Homeowner’s options, assessment 
of, 168–170

Home prices, artificial values, 8–9
HUD-1 property settlement 

statement, 220
HUD National Servicing 

Center, 201

Idaho, 269
Illegal practices, 11
Illinois, 33, 269
Image, 172
Income valuation, 161–162
Indiana, 269–270
Inflation, 246
Inspection checklists, 154–156
Installment sales contract, 67
Institutional lenders, 36
Insurance:

of contractors, 240
home, 216, 221
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PMI, 193–194
title, 26, 28, 149, 219–220, 287
workers compensation, 240

Insurance claim search, 146–147
Interest, assigning your, 231–232
Interest rates, low, 8
Interior inspection, 153, 155, 156
Investment potential, evaluation 

of, 47
Investors:

to buy property, 230–231
in short sales, 191
working with other, 67–68

Iowa, 270
IRS liens, 27

Job loss, 32–33
Judgment liens, 178, 179
Judicial process, 41
Junior lienholders, 178, 229–230
Junior liens, 37, 178
Junk charges, 221

Kansas, 269
Kentucky, 269–270
KISS (keep it simple stupid) method, 

173

Laborers, 239–240
Land contracts, 67
Landlord, becoming a, 245–248
Landlord tenant laws, 246–247
Laws:

community property, 217
landlord tenant, 247–248
lien, 177, 240
state, 49–55, 177, 247–248

Lawyers. See Attorneys
Lease agreements, 247, 249–250
Lease applications, 249
Legal records search, 143
Legal web sites, 283
Lender-owned properties, 27–28
Lenders:

versus brokers, 37–38
building relationships with, 72–73
contacting, 133–136
institutional, 36
negotiating with, 177–184, 

186–187
private, 36, 62, 64, 133–134
types of, 36

Letterhead, 77
Letters:

hardship, 194
to home owners, 113–122

Leverage, 27
Liability, 80–81
Liability insurance, 240
Liars’ loans, 7

Licensed servicing companies, 59
Lien filings, 143
Lienholders:

contacting, 133, 181, 183–184
junior, 229–230
negotiating with, 177–184
nonexistent, 180–181
senior versus junior, 178

Lienholder worksheets, 181, 182
Lien laws, 240
Liens:

child support, 179
consensual, 178
contesting, 180
discounting, 181
equitable, 147
fraudulent, 180
judgment, 178, 179
mechanic’s or builder’s, 179, 217
medical, 179
researching, 147–148
senior versus junior, 37, 178
state laws on, 177
status of, 205
statutory, 147
tax, 27, 179, 180, 217
titles subject to existing, 66
types of, 147, 178–179
utility, 179
verifying, 179–180
welfare, 179

Lien waivers, 243
Limited coverage search, 145
Limited Liability Corporations 

(LLCs), 68, 80
Lines of credit, 64
Lis pendens, 41, 95–96
Loan covenants, 38–41
Loan information, 133–136
Loan loss mitigation, 185–186
Loan modifications, 5
Loan officers, 72
Loans:

assuming, 65–67
commercial, 37
conforming, 61
conventional, 36, 61, 65
in default, 93–94
delinquent, 101–102
FDA, 62
FHA, 65, 186, 201
government, 64
nonconforming, 62
personal, 64
private, 37, 62, 65–66
reinstating, 39–40, 42
residential, 61–63
rural development, 37, 62
subprime, 62
types of, 36–37, 61–62

VA, 37, 62, 65, 67, 201–202
Loan-to-value (LTV) ratios, 8, 63
Loan value, 160
Locks, changing, 225–226, 235
Long-term appreciation, 246
Long-term goals, 18
Lookouts, 216
Loss mitigation department, 5, 192
Louisiana, 270
Low interest rates, 8

Maine, 270
Market cycles, 6–7, 32
Marketing, of property, 253–257
Marketing tools, 77–79
Market value, 159–164, 251–252
Martinez, Nate, 23, 199
Maryland, 270
Massachusetts, 270–271
Mechanic’s liens, 179, 217
Medical liens, 179
Mentally impaired, 176
Michigan, 271
Minnesota, 271
Mississippi, 271
Missouri, 271–272
Mistakes, amateur, 263
Mobile office, 76–77
Montana, 272
Mortgage brokers, 37–38, 72, 87, 88
Mortgagee, 35
Mortgage Forgiveness Debt Relief 

Act, 198
Mortgage interest deduction, 245
Mortgage lenders, 37–38. See also 

Lenders
Mortgage payments, missed, 5
Mortgages:

about, 35
ARMs, 190
subprime, 7
upside-down, 4, 189–190

Mortgagor, 35
Multiple listing service (MLS), 254
Murphy, Terri, 42, 107, 197, 205

National Real Estate Investors 
Association, 246

Nebraska, 272
Negotiation:

with attorneys and trustees, 
185–187

with lenders and lienholders, 
133–134, 177–184, 186–187

objections during, 175
of offers, 258
with property owners, 171–176
rules of, 171–172
of short sales, 189–202
on telephone, 123
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292 INDEX

Neighborhood assessments, 46, 109
Nervousness, 81
Nevada, 272
New Hampshire, 273
New Jersey, 273
New Mexico, 273
Newspaper ads, 105–106, 110, 257
New York, 33, 273
Nonconforming loans, 62
Nonjudicial process, 42
North Carolina, 33, 274
North Dakota, 274
Note modification, 43
Notice of cancellation, 207
Notice of Default, 5, 42, 93–94, 97–100
Notice of foreclosure action, 5–6

Occupied properties, 169
Odor elimination, 234
Offers:

negotiating, 258
presenting, 212–213
in short sales, 199

Office organization, 76–77, 79
Office supply store contracts, 203
Ohio, 274
Oklahoma, 274
Oregon, 274–275
Organization, 19
Owner information, 128–130
Owners. See Homeowners
Ownership search, 142–143

Partners, working with, 67–68
Partnership agreements, 68
Partnerships, general, 81
Payment reminder, 5
Pennsylvania, 275
People-finder sites, 110, 142, 280
Personal credit, 70
Personal finances, 70–72
Personal funds, 64
Personal liability, 80–81
Personal loans, 64
Phone script, 124
Possession, 6
Post-auction stage, 25, 27–28
Potential buyers, 229–231
Power-of-sale clause, 42
Power washers, 234
Preapproval letters, 258
Preclosing inspection, 221, 222
Predatory lending practices, 8, 33
Pre-foreclosure investing:

as business, 75–76
misconceptions about, 21–22
process of, 93–103
reasons for failure in, 23
risks of, 29

steps to success in, 23–25
Pre-foreclosure properties, locating, 

105–111. See also Properties
Pre-foreclosure stage:

as best investment stage, 28–29
defined, 4, 25

Presale inspections, 26
Previous owners, buyback by, 230
Prioritization, 19
Privacy, 114
Private lenders, 36, 62, 64, 133–134
Private loans, 37, 62, 65–66
Private Mortgage Insurance (PMI), 

193–194
Professional behavior, 76–79
Professional image, 172
Properties. See also Foreclosure 

properties; Pre-foreclosure 
properties

access to, 215
best types to buy, 109
cleaning up, 234
curbside assessment of, 46
estimating market value of, 159–164
fixing up, 233–243
flipping, 229–232
keeping an eye on, 216–217, 218
lender-owned, 27–28
marketing of, 253–257
occupied, 169
pricing, 251–252
rental, 230–231, 245–250
researching, 139–149
selling, 251–261
staging, 253
trashed, 26, 169–170
vacant, 169

Property brochures, 254
Property claims, 146–147
Property condition, 132–133, 205
Property information:

financial information, 130
gathering, 130, 132
loan information, 133–136
owner information, 128–130
verifying, 127–138

Property inspections, 26, 151–157, 
221, 222

Property inspectors, 89, 157
Property liens. See Liens
Property loan worksheet, 131
Property owners. See also 

Homeowners
negotiating with, 171–176
in short sales, 191

Property records search, 143–144
Property settlement statement, 220
Property title, 204–205
Property web site, 256–257

Public auction stage, 25, 26–27
Public records, 143, 282
Purchase agreements, 203–213

assignment of, 260
construction of, 205–206
mandatory elements of, 204–205
sample, 208–209
seller disclosures and, 206, 

210–211
tips for, 203–204
witnessing, 206

Qualified buyers, 257–258
Quit-claim deed scam, 57

Real estate agent agreements, 203
Real estate agents, 84–85, 107–108, 253
Real estate aggregators, 232
Real estate attorneys. See Attorneys
Real estate brokers, 253
Real estate classes, 70
Real estate cycles, 6–7, 32
Real-estate investing. See Pre-

foreclosure investing
Real estate loans. See Loans
Real estate markets:

down markets, 31–34
good versus bad, 31
understanding, 34

Real estate records, 143
Real Estate Settlement Procedures 

Act (RESPA), 223, 225
Realtors, 253–254
RealtyTrac.com, 4
Record keeping, 79
Record search, 142–147
Redemption period, 6, 26
References, 166
Register of Deeds, 108–109
Reinstatement, 39–40, 42
Remodelers, 231
Renovation planning 

worksheet, 236
Renovations:

budget for, 237
completion date for, 242–243
estimating costs of, 165–167, 237, 

239
plan for, 233–243
quality control, 242
supervision of, 241
work schedule, 241

Rental applications, 249
Rental properties, 245–250

benefits of, 245–246
buyers of, 230–231
finding tenants for, 248–250

Rental property owner association 
(RPOA), 246
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Repairs:
daily tracking worksheet, 238
estimating costs of, 165–167, 194, 

237, 239
Repayment plans, 43
Replacement costs, 161, 164
Replacement value, 160
Reputation, 59
Research:

conducting, 139–149
on foreclosure properties, 45–48

Residential loans, 61–63
Resources, 279–282
Retail value, 159, 160
Rhode Island, 275
Rights, assigning your, 231–232
Routines, 19
Rural development (RD) loans, 37, 62

Safety issues, 27
Sale price, 251–252
Scams, 57–58
S corporations, 81
Section 18, 38–39
Section 19, 38, 39–40
Section 22, 38, 40–41
Security, checklist for, 235
Security deposits, 249, 250
Security instruments, 35–36
Self-analysis worksheet, 12–15
Seller disclosures, 206, 210–211
Seller financing, 258–259
Sellers. See also Homeowners

finding, 109–110
letting find you, 110–111
taking advantage of, 11
vacating of property of by, 205

Selling properties, 251–261
Senior liens, 37, 178
Servicing companies, 59, 191–192
Sheriff notification, 5
Sheriff’s deed, 41
Short pay, 43, 190–191
Short sales:

defined, 4
determining offer, 199
factors in approval of, 193
FHA, 201
negotiating, 189–202
package checklist, 195–199
parties involved in, 191–192
PMI and, 193–194
reasons for failure of, 198–199
sample letter to lender, 196
steps in, 194–195
timing of, 198–199
transaction worksheet, 200
understanding, 190–191
VA, 201–202

Short-term goals, 16
Single-family homes, 109
Six letter approach, 115–122
Skeptics, 22–23
South Carolina, 275
South Dakota, 275–276
Speculative-driven markets, 34
Spending, cutting, 71
Spouse, 83
Staging, 253
Stated income loans, 7
State foreclosure guidelines, 51–52, 

265–280
State laws:

foreclosure, 42, 49–55
landlord tenant, 247–248
lien, 177

Statutory liens, 147
Subcontractors, 89
“Subject to” titles, 66
Subprime loans, 36, 62
Subprime mortgages, 7
Success factors, 12, 102

Tax consequences:
of selling property, 259
of short sales, 198

Tax deductions, 245
Taxes, 33
Tax liens, 27, 179, 180, 217
Tax records search, 144
Team members, 83–90

accountants, 87
appraisers, 85–86
attorneys, 86
contractors/subcontractors, 89
home inspectors, 89
mortgage brokers, 87, 88
real estate agents, 84–85
spouse, 83
title agents, 87–89
trustees, 86

Telephone calls, from homeowners, 
122–125

Telephone script, 124
Tenants, finding, 248–250
Tennessee, 278
Terms of sale, nonnegotiable, 27
Texas, 33, 278
Time management tips, 18–20
Time-wasters, 18
Title company, 87–89, 148–149, 223, 

225
Title insurance, 26, 28, 149, 283
Title insurance commitment, 219–220
Titles, subject to, 66
Title search, 144–145
TransUnion, 70
Trashed properties, 169–170

Trustees, 35, 86, 185–187
Trustor, 35
203(k) program, 62

Unemployment, 7, 32–33
Unethical practices, 11
Unsecured lines of credit, 64
Upside-down mortgages, 4, 189–190
U.S. Foreclosure Network, 49
Utah, 276
Utility bills, 221
Utility liens, 179

Vacant properties, 169
Vendors, 239–240
Vermont, 276–277
Veterans Affairs (VA) loans, 37, 62, 

65, 67, 201–202
Virginia, 277
Virtual assistants, 80
Voluntary action disclosure, 212

Walk-throughs, 152–153, 221, 222
Warranties, 166
Washington, 277
Washington, DC, 277
Wealth building, 71
Web sites:

appraisal, 281
association and regulatory 

agencies, 279
crime information, 280–281
demographic information, 280
environmental resources, 282
foreclosure, 107, 279
legal, 281
maps, 280
people-finder, 110, 142, 280
property, 256–257
property value, 279
public property records, 280
rehab estimator, 281
for research, 140
tax, 281
title insurance, 281

Welfare liens, 179
West Virginia, 277–278
Wholesale auctions, 27
Wholesale value, 159, 160
Wholesaling, 229–232
Wisconsin, 278
Word-of-mouth, 108
Workers compensation insurance, 

240
Working partners, 68
Work-outs, 5
Wyoming, 278

Yard signs, 256
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