
Praise for Using Law Practice Management in Merger and Acquisition 
Transactions: 

 

“ The Guidebook offers a critical set of tools for any deal maker to streamline the M&A process 
where deal velocity is essential. A ‘m ust have’ for anybody doing deals, this book should be 
shared with all members of your legal team and is an essential tool for planning and efficiently 
executing a deal.”  

—N. Cornell Boggs, III, Senior Vice President, General Counsel and Corporate Secretary, Dow 
Corning Corporation 

“ This is an invaluable resource for every deal lawyer. T he editors have painstakingly considered 
the unique LPM issues in M&A transactions and created tools that can be readily applied to the 
deal process. With a comprehensive set of tools developed by seasoned deal lawyers, no other 
book provides this level of detail to apply LPM specifically to M&A.” 

—Susan Raridon Lambreth, LawVision Group, and Founder, LPM Institute and Co-author, The 
Power of Legal Project Management: A Practical Handbook  

“ This Guide is an invaluable resource for the in-house practitioner involved in M&A work. It 
offers superb ‘one-stop’ shopping for tools and checklists to facilitate the process from pre-
acquisition diligence to post-closing integration.”  

—Michael J. Wall, Executive Vice President, General Counsel & Corporate Secretary, 
Performance Sports Group Ltd. 

 “ Cross-border M&A is an increasingly complicated minefield full of evolving traps for the 
unwary. The checklists are incredibly helpful to manage the expectations of the key parties 
involved in the transaction and compel you to think through the ever expanding list of issues in a 
systematic and organized fashion to enhance the chances of a satisfactory outcome.”  

—Augusto Aragone, Vice President & Associate General Counsel – Corporate, Finance and 
M&A, Worldwide Legal Department¸ Ingram Micro Inc. 

“ In this concise volume, you’ll find all you need to apply legal project management principles in 
your M&A practice. Aside from the in-depth checklists and practice aids, the Guide provides 
valuable insights into maintaining a quality relationship with your client and keeping your team 
on track in a deal.” 
 
—David A, Rueff Jr., Shareholder, Baker, Donelson and Chair, Committee on Legal Project 
Management, ABA Law Practice Division 
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