PREFACE

the UCP is covered in the text (though the most important are, and in particular those
which relate to documentation and to the main obligations of the partes). Nor do
claim any particular expertise in banking or maritime trading practice, except to the
extent that this is necessarily encompassed within a study of the law.

Apart from the new UCP, there have been important legal developments since 199 8,
including the treatment of the straight bill of lading as a document of title in The
Rafaela S, further elaboration of the nature of documents of title, and developments to
the fraud rule (discussed in chapter 9). There have also been disappointments. Since
1998 we have had both Bolero and the eUCP, but neither has been a success, Elec-
tronic documentation has not taken off, though there are signs that single-carrier based
schemes are now beginning to develop. Surely the role of electronic documentation in
international trade will increase, but maybe not in documentary credits.

All publishers and authors know that successive editions of textbooks have a ten-
dency to expand. For this edition I tried to take a lesson from UCP 600, to tighten up
the work, and ruthlessly to remove material that was not strictly necessary (the last
edition had, on reflection, become rather bloated). For the reasons in the last para-
graph, there is far less on electronic documentation than there was in the old book. I
have removed nearly all the long quotations from judgments, and placed the full text
of the UCP as a whole, and some relevant statutory material, into appendices, rather
than setting them out extenso in the text. I have also restructured the entire book. It is
a book about documentary credits and the documentation, and I have tried not to stray
too far from the main theme. Nevertheless, despite the extensive pruning, I am disap-
pointed to discover that this edition is actually longer than the old. Perhaps it is simply
the nature of law to expand.

On an issue of language, I have adopted what I perceive to be the usual practice of
referring to sellers, buyers and carriers as “he” and banks as “it”, Nothing should be
read into this convention, any more than into the convention in French that a cat is
male and a car is female. It is not even a very logical convention, but that is a criticism
that can be made of the English language in general. But I see no point in bucking
conventional usage, nor in resorting to the ugly and (because companies do nok dome
in two varieties) inappropriate “he or she”.

University of Plymouth,
August 2007
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